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	KLK VENTURES | JOB OPENING
Senior Marketing Manager
Solar Products & Solutions | Private Sector & Government Schemes
Full Time | Immediate Hiring | Senior Leadership Role



About the Role

KLK Ventures, a fast growing renewable energy company specialising in solar products and EPC solutions, is looking for a dynamic and high performing Senior Marketing Manager to spearhead our sales and business development operations across India. This is a senior leadership role that combines deep sales acumen with strategic marketing capability and the ability to navigate both private sector and government driven solar markets.

The ideal candidate will be a proven solar industry professional who understands not only how to sell but also how to build a pipeline, win large orders, develop distribution networks, and lead a team of sales engineers and executives to consistently meet revenue targets. You will be directly responsible for driving business across KLK Ventures' complete product portfolio from solar modules and street lights to lithium battery systems, water pumps, and mounting structures.

Position at a Glance
	Department
	Sales, Marketing & Business Development
	Reports To
	CEO / Managing Director  KLK Ventures

	Employment Type
	Full Time (Permanent)
	Work Location
	Head Office + Field / Pan India Travel

	Experience Required
	8 15 Years (Solar / Renewable Energy)
	Team Size
	Will Lead a Team of 5 15 Sales Professionals

	Education
	MBA (Marketing) / B.E. + MBA preferred
	Salary
	Competitive CTC + Performance Incentives








KLK Ventures  Product & Solutions Portfolio
The Senior Marketing Manager will be required to develop deep product knowledge and drive sales across all of the following KLK Ventures product lines 

	Product / Solution
	Description
	Key Market Segments

	Solar PV Modules
	High efficiency mono/poly crystalline panels for rooftop, ground mount & utility scale projects.
	Residential, C&I, EPC, Government

	Solar Street Lights
	All in one & split type solar street lights for municipal, highway & rural electrification.
	Municipalities, DISCOM, Smart Cities

	Solar Water Pumps
	AC & DC solar submersible & surface pumps for irrigation, drinking water & industrial use.
	Agriculture, Jal Jeevan, PM KUSUM

	Mounting Structures
	Hot dip galvanised MS & aluminium structures for rooftop, ground mount & canal top systems.
	EPC Contractors, Installers, DISCOMs

	Lithium Battery Systems
	LFP lithium battery packs for solar storage, home UPS, EV charging & telecom backup.
	Residential, Commercial, Telecom, EV

	EPC Solar Solutions
	End to end solar plant design, supply, installation & commissioning services.
	Industrial, Institutional, Government















Key Responsibilities
This role spans eight critical domains. The candidate will be expected to deliver across all of them 

	Domain
	Key Responsibilities

	Private Sector Business Development
	1. Identify, target, and acquire new clients in the commercial, industrial, institutional, and residential solar segments.
1. Drive B2B sales with large industries, factories, hospitals, hotels, educational institutions, housing societies, and real estate developers.
1. Develop and manage a strong pipeline of private sector orders for solar modules, EPC projects, street lights, pumps, structures, and batteries.
1. Conduct client presentations, techno commercial proposals, and price negotiations to closure.
1. Build long term relationships with key decision makers facility managers, procurement heads, CFOs, and promoters.
1. Coordinate with the technical team to ensure accurate project scoping, BOQ preparation, and proposal submission.
1. Track competitor pricing, market trends, and emerging private sector solar demand in assigned territories.

	Government Scheme Business (PM Surya Ghar & More)
	1. Develop comprehensive business strategy to capture orders under PM Surya Ghar Muft Bijli Yojana targeting residential beneficiaries, DISCOMs, state nodal agencies (SNAs), and empanelled installers.
1. Build and maintain relationships with state nodal agencies (SNAs), DISCOMs, MNRE representatives, and district level government officials.
1. Drive mass beneficiary enrollment under PM Surya Ghar through dealer networks, government camps, and community outreach campaigns.
1. Monitor scheme wise subsidy disbursement, net metering approval processes, and documentation requirements.
1. Pursue business under PM KUSUM Component A/B/C for solar pumps and ground mount projects through state tenders.
1. Track and bid for tenders under RDSS, Jal Jeevan Mission, Smart Cities, AMRUT, and Defence solar electrification programmes.
1. Liaise with panchayats, municipalities, and urban local bodies (ULBs) for solar street light projects.
1. Maintain awareness of evolving government policies, subsidy slabs, and CAPEX/RESCO model preferences.

	Product Sales  Solar Modules
	1. Develop a structured sales strategy for KLK solar PV modules targeting EPC contractors, system integrators, rooftop installers, and direct consumers.
1. Build a dealer and distributor network for module distribution in the assigned territory.
1. Educate customers on KLK module specifications wattage, efficiency, warranty, certifications (IEC/BIS), and performance guarantees.
1. Manage bulk orders, spot sales, and long term supply agreements with institutional and EPC buyers.

	Product Sales  Solar Street Lights, Water Pumps & Structures
	1. Drive sales of solar street lights to municipalities, gram panchayats, housing societies, industrial parks, and state utilities.
1. Execute volume sales of solar water pumps under PM KUSUM and direct farmer/irrigation projects.
1. Promote mounting structures (rooftop and ground mount) to EPC contractors, installers, and channel partners.
1. Develop region specific sales plans based on seasonal demand cycles and government budget releases.
1. Conduct product demonstrations, pilot installations, and reference site visits for prospective clients.

	Lithium Battery Sales
	1. Position KLK's lithium battery products across residential solar storage, commercial UPS, telecom tower backup, and EV charging segments.
1. Develop strategic partnerships with solar system integrators, UPS OEMs, telecom operators, and EV charging companies for battery supply.
1. Educate the market on LFP battery advantages cycle life, safety, thermal stability, and total cost of ownership.
1. Identify tender opportunities for battery energy storage systems (BESS) under government and utility projects.

	Channel & Dealer Network Management
	1. Identify, appoint, and develop a strong network of authorised dealers, distributors, and channel partners across states.
1. Conduct dealer training programs on KLK's product range, pricing, scheme guidelines, and installation best practices.
1. Manage dealer targets, performance reviews, credit limits, inventory planning, and secondary sales support.
1. Organise dealer meets, product launches, and market development activities to drive channel engagement.
1. Develop a tiered channel structure (platinum/gold/silver) with incentive schemes linked to revenue performance.

	Marketing Strategy & Brand Building
	1. Design and execute KLK Ventures' annual marketing plan including digital marketing, exhibitions, trade fairs, press releases, and product launches.
1. Develop sales collateral product brochures, presentations, case studies, testimonials, and segment specific pitch decks.
1. Manage KLK's digital presence website SEO, LinkedIn, Google Ads, and lead generation funnels.
1. Plan and execute participation in key industry events Intersolar India, REI Expo, ELECRAMA, Smart Cities Conclave, etc.
1. Build KLK's brand image as a trusted solar product manufacturer and EPC solutions provider in assigned markets.
1. Leverage customer success stories and reference installations for inbound marketing and PR.

	Team Leadership & Sales Management
	1. Lead, mentor, and manage a team of Area Sales Managers, Sales Engineers, and Business Development Executives.
1. Set individual and team revenue targets aligned with the annual business plan, monitor weekly and monthly performance.
1. Conduct regular sales reviews, pipeline audits, and performance coaching sessions for the team.
1. Hire, onboard, and retain high quality sales talent as the business scales across regions.
1. Foster a high performance, target oriented, and customer first sales culture within the team.
1. Prepare and submit monthly management reports covering order book, pipeline, revenue, and market intelligence.


Key Performance Indicators (KPIs)
The Senior Marketing Manager will be evaluated against the following performance benchmarks on a quarterly and annual basis
	KPI / Metric
	Focus Area
	Indicative Target

	Annual Revenue Target
	Private Sector Order Booking
	₹ 5 to 15 Crore / Year (Based on Region)

	Government Scheme Business
	PM Surya Ghar / PM KUSUM etc.
	Min. 500 2000 Beneficiaries / Year

	Dealer / Channel Network
	New Dealer Additions
	10 to 25 Active Dealers in Territory

	Product Sales Volume
	Solar Modules & Street Lights
	As per Annual Business Plan

	Lead Conversion Rate
	Inquiry to Order
	Minimum 25 to 35%

	Team Performance
	Sales Team KPIs
	100% Appraisal Completion Quarterly


Required Qualifications & Skills
	Qualification / Competency
	Details / Expectation

	Education
	MBA in Marketing / Sales (mandatory). B.E./B.Tech in EE or Mechanical as an added advantage.

	Total Experience
	Minimum 8 years of experience in Sales/Marketing, at least 5 years in Solar / Renewable Energy sector.

	Solar Product Knowledge
	Deep understanding of solar PV modules, off grid systems, pumps, street lights, structures, and batteries.

	Government Scheme Expertise
	Hands on experience with PM Surya Ghar, PM KUSUM, RDSS, or similar solar government scheme sales.

	B2B Sales Skills
	Proven track record of closing large value B2B orders with industries, institutions, and EPC firms.

	Tender & Bidding
	Experience in identifying, tracking, and bidding for government and utility tenders (GeM, CPP, state portals).

	Channel Management
	Demonstrated ability to build and manage a network of solar dealers, distributors, and system integrators.

	CRM & Digital Tools
	Proficiency in CRM platforms (Zoho, Salesforce, or similar), MS Office, and digital marketing tools.

	Communication Skills
	Excellent verbal and written communication in English and Hindi, regional language is an advantage.

	Analytical Skills
	Strong ability to read market data, prepare sales forecasts, and present business reviews to leadership.

	Travel Willingness
	Ready to travel extensively (50 70% of time) across territory for client meetings, dealer visits & site surveys.

	Network & Contacts
	Existing relationships with DISCOMs, SNAs, EPC companies, and industrial clients in the solar space.



Preferred Qualifications (Value Add)
1. Prior experience in a solar product manufacturing company as a marketing or sales professional.
1. Familiarity with BIS certification, ALMM listing requirements, and domestic content obligations for solar products.
1. Knowledge of solar project financing MNRE subsidies, NABARD loans, SIDBI schemes, and RESCO/PPA models.
1. Proven ability to generate leads through digital channels LinkedIn Sales Navigator, Google Ads, IndiaMART, TradeIndia.
1. Experience managing key accounts in the telecom, defence, or municipal sectors for solar/battery products.
1. Prior exposure to rural solar markets PM Surya Ghar beneficiary mobilisation, gram panchayat electrification.
1. Understanding of carbon credit opportunities and ESG reporting for corporate solar buyers.

Competency Profile
Sales & Business Development
1. Hunter mentality with a proven ability to identify, develop, and close new business opportunities.
1. Strong techno commercial acumen comfortable discussing solar system design and ROI with technical buyers.
1. Skilled at managing long sales cycles (3 12 months) for large industrial and government accounts.

Strategic Thinking
1. Ability to build territory level go to market strategies and annual business plans.
1. Data driven approach to sales planning, demand forecasting, and resource allocation.
1. Capable of identifying white spaces in the market and creating first mover advantage for KLK products.

Leadership & Team Building
1. Demonstrated ability to recruit, develop, and retain a high performing sales team.
1. Inspirational leader who leads by example goes to the field, meets clients, and closes deals personally.
1. Strong coaching and mentoring skills, able to elevate the performance of junior team members.



Relationship Management
1. Excellent stakeholder management with clients, government officials, channel partners, and internal teams.
1. Skilled in navigating complex procurement processes in both private and government sectors.
1. High degree of integrity and professionalism in all external dealings representing KLK's brand with pride.

What KLK Ventures Offers

	Compensation
Competitive CTC with uncapped performance bonus and quarterly incentive payouts
	Career Path
Fast track to VP Sales / Business Head within 3 5 years based on performance

	Field Support
Company vehicle / travel allowance, mobile reimbursement, and field expense policy
	Training & Upskilling
Sponsored product training, sales leadership programs & industry certification

	Health & Welfare
PF, gratuity & ESI leave policy
	Network & Exposure
Access to KLK Ventures' growing national customer base and government tie ups



How to Apply
Are you a solar sales professional ready to own a market, lead a team, and build something big? KLK Ventures wants to hear from you.

Please submit the following to apply 
1. Updated Resume / CV with quantified achievements (revenue targets met, deals closed, team size managed)
1. Brief cover letter describing your experience in solar product sales and government scheme business
1. Details of your current CTC, expected CTC, and notice period
1. Two professional references from direct supervisors or clients

	📧 Email:  hr@klkindia.com
📞 HR Contact:  +91 9971043929 (Mon Sat, 9 AM  6 PM IST)
📌 Subject Line:  "Application Senior Marketing Manager [Your Name]"
📍 Address:  KLK Ventures, A-52, Sector-58, Noida, G.B.Nagar 201301 Uttar Pradesh 
Application Deadline Rolling Basis Apply at the Earliest!
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